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Note :- Atternpt all the questions.
SECTION -'A"

Short Answer Type Questions 4x8=32

Note :- Attempt any four questions. All questions carries § marks,

1. Discuss the changing nature and scope of sales management.

DW-413 (1) PTO

https://www.onlinebu.com

Q Elaborate the essential qualities of a sales professional,

QB‘) "Companies give more importance on sales training
programmes’ Elaborte the statement.

4. Wnite a note on importance of sales foree motivation.

What is sales contest ? Give suitable cxamples.

o

Discuss sales costand cost analysis.

)

Elaborate the various functions of marcketing channcls and
therr relanonshup.

[:il; Explam information system and channel management.

SECTION-'B'

—
N

Long Answer Type Questions 16x3=48

Note :- Attempt any Liree questions. All questions carry 16 marks.

_ {_9, Wrile a detailed note on setting and formulating personal scll-

ing abjectives.

10. How the compensation plans are designed and administered ?
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(-‘Ll) Write a conceptual note ondesigning ternitones and allocating
sales effort.

( j Z)Jr'hal are marketing channels ? Elaborute their structure with

relevent examples.
13. Compare the intemational marketing channels with local chan-
nels. Give strategic point of view.
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